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Creating	A	Website	That	Sells	
 
Hello and welcome to video 2 of ‘Grow Your Practice In 5 Days’.   
 
As I mentioned in video 1, key to your success is having a website that 
sells. In other words, a website that generates a constant stream of 
enquiries. It is at the heart of your system and when you get it right it 
simply pumps out enquiries on every beat! It’s the first of the 7 golden 
keys. 
 
But there’s a couple of real challenges you face that you have to 
overcome… 
 
First, your current website almost certainly isn’t performing at the level 
you need it to do, so what do you need to do to change this? 
 
Second, sure web designers can make a website look pretty, but almost all 
of them fail when it comes to making ones that can actually sell! 
 
And third, there’s a lot of BS written about websites particularly in the 
accounting world. 
 
So why are we any different? 
 
A couple of reasons… 
 
For starters, Steve is one of the most successful internet marketers of his 
generation. He’s been online since 1996 successfully selling products and 
services from 27 to 60,000 pounds and dollars. Take a close look at our 
business – the Academy For Growth – it’s a multi-million pound business 
and our websites are the primary reason for our success. Steve lives and 
breathes the internet and is constantly at the forefront of everything that 
works. 
 
And more importantly, we have hundreds of members around the world 
benefiting from our proven website model which is generating thousands 
of business clients for our members. 
 
Put simply, we know what works and our members are living proof of that. 
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You need to first understand just how important your website is to the 
success of your firm. In this day and age it’s just not enough to simply 
have a website.  
 
Your website must be the central hub and the focal point of your entire 
marketing system. And if you think about it, every piece of marketing 
material, every strategy, and every tactic you use will include your web 
address – or it should.  
 
Your marketing material should drive targeted traffic to your website 
which then acts as a sales funnel to churn out enquiries for you. Plus, 
research shows that 92% of people will seek out and find your site before 
making an enquiry. 
 
So if the site doesn’t work then much of the investment you make in 
marketing is wasted, which can and often does, prove catastrophic.  
 
Take a look at the following diagram. It shows how your website should 
integrate with all the marketing strategies you’re using. It should act as a 
SALES FUNNEL to create a never-ending supply of enquiries.  
 
Notice all the strategies point to the website and as a result visitors who go 
to your website are much more inclined to request a meeting. 
 
Without an effective website the sales funnel is blocked. Meaning that 
many of the interested people generated from all your marketing activity, 
simply stop at the web site and go no further. 
 
THIS IS THE NUMBER ONE REASON WHY MOST ACCOUNTANTS 
AND CPAS WEBSITES DON’T WORK.  
 
Figuratively speaking, the funnel is blocked meaning few if any people 
progress through to an enquiry. 
 
Of course the most important page and most visited page is your home 
page. Get your home page right and your success is guaranteed. Get it 
wrong and well, you’ll get results like you’re getting right now. 
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The first thing you need to understand is that your home page should be 
written and formatted like a landing page or what’s known as a squeeze 
page. It’s called a squeeze page because it forces the visitor to fulfil your 
primary objective and the page is constructed in a way that it squeezes 
them into taking action! 
 
We’ve carried out countless tests on creating the perfect squeeze page for 
accountancy and CPA firms. Here are the key things that will give you the 
best possible results...  
 

 First, you need a powerful headline at the top of the page – the name 
of your firm is NOT a powerful headline. By all means put your logo 
at the top, but make sure it doesn’t over-power the headline.  
 

 Second, you must use video. It should be positioned in the middle of 
the page above the fold. That means when the page loads the video 
can be seen immediately by the visitor without scrolling.  
 
Video enables you to communicate in a very personal way with your 
visitors and since most people take in more information from both 
visual and auditory presentations, video is the KING of the internet. 

 
And what’s amazing about video is our tests have shown that the 
effect of having a great professionally produced video on your 
website can triple response – yes triple.  

 
So what’s the purpose of your video? Well that’s easy. It has to 
deliver your Primary Objective. It has to reinforce to the visitor why 
they should meet with you. This is your opportunity to wow the 
visitor. 

 
So how do you create a video? Well the good news is that there are 
now numerous video creation services that will create the video for 
you. It will cost a few thousand, but it’s worth every penny. Or you 
can do it yourself… 
 
Camtasia is a great piece of software that enables you to create your 
own videos and only costs a few hundred dollars. 
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Incidentally your video shouldn’t be more than 5 minutes long. 
Again, this is something we tested in great detail. 

 
Here’s an example of the video that our studio creates for our 
members. Incidentally, the video and the entire website is included 
FREE as part of membership to the Accountants Growth 
Programme. 
 
It only last 4 minutes, and as you watch the video don’t watch it as 
an accountant. Pretend you’re a potential client watching the video... 

 
You’ll notice how the video really works hard to push the meeting. 
That’s what you have to do to get people to take action. We have a 
number of versions of the video to suit you and of course the 
professional voiceover is in UK, US, Canadian, Australian, New 
Zealand and Irish accents… 

 
<PLAY VIDEO> 

 
Now remember, the video must go on the home page above the fold. 
This increases the likelihood of it being watched. And it’s simple – 
as long as the video pushes the offer – then visitors who watch it are 
more likely to respond, which is of course the whole purpose of 
what we’re trying to achieve. 
 

 Third your copy or the words you use must push the primary 
objective. We’ve already agreed the primary objective is to get the 
enquiry. So we’re going to push the free no-obligation meeting. And 
this is where virtually every accountant makes the mistake of 
thinking that just by saying they offer a ‘free’ no-obligation meeting, 
people will beat a path to your door. You know that’s not the case. 
Yet virtually every accountant still persists with that approach. 
 

 Fourth, the right hand side of your page needs to include your phone 
number, your online form and a summary of your offer. It needs to 
reinforce the Primary Objective and in bullet point form clearly 
summarise why they should meet with you. This again is a critical 
step in getting visitors to respond.  
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 And finally, you need to tell the visitor exactly what to do next. This 
is known as the call to action.  

 
If these 5 critical components aren’t in place and working at their 
optimum, then your enquiries will drop significantly. 
 
Of course, in addition to your home page, there are many other elements 
needed in order to create a website that sells. So as a surprise bonus you 
can register for FREE to watch the landmark live webinar that Steve has 
already delivered to thousands of accountants and CPAs worldwide. It will 
give you everything you need to create a website that sells. We call it the 
‘Website Success Formula’ and details of how to access it for FREE, are 
in the One-Page Action Plan accompanying this video, and also in the P.S. 
of the email we sent you.  
 
Incidentally, if you become a member of the Accountants Growth 
Programme, we will create, build and manage your very own website that 
sells in your own colours and branding, including the stunning video I 
showed you earlier. All this is included for FREE as part of your 
membership and we even pay for the website hosting. There are no 
additional costs – ever! You’ll never again have to worry about having a 
website that sells – you can let us take care of it for you! 
 
So let’s recap...  
 
Here are the key learning points from this second tutorial...  
 

1. First... your website must act as a central marketing hub that churns 
out a constant stream of enquiries.  
 

2. Second... there is only one primary objective of your website – and 
that’s to generate enquiries.  
 

3. Third... your home page is the most critical page and must be 
created as a squeeze page.  
 

4. And fourth... you can get your own website that sells included as 
part of your membership including the stunning video by joining our 
Accountants Growth Programme.  
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Now please turn to the ‘One Page Action Plan’ that accompanies this 
tutorial and start putting together your own website that sells. 
 
 

Looking To Accelerate 

The Growth Of Your Firm? 

 
If you want an EASIER way to acquire more of the 
right type of clients at the RIGHT fee, where 
everything is either done-for you or ready-to-go, then 
the Accountants Growth Programme could be for you. 
To find out if you qualify, click on the link below to 
watch this short 5 minute video... 
 

http://www.academyforgrowth.co.uk/pages/agp-video/  
 
 
 


